
What coach training have you 
attended?

I was a Business Analyst 
and Project Manager for 
10 years and loved my job.  
Following a company 

takeover I was made 
redundant.

So I joined my hus-
band’s business doing 
the admin.

What I quickly 
realised, running a 
business you need 
to know every de-
partment. I started on 
a long path to find ways 
to make our business run 
efficiently without breaking 
the bank. 

I took many wrong turns but when I 
found Entrepreneurs Circle I knew I had 
my answers.

I became a member and got ways to ef-
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fectively implement positive results in a no 
nonsense way.

Within a few months they approached me 
to see if I would be interested in becoming a 
self employed certified coach and I jumped 
at the opportunity.

The training and support I get helps 
my clients achieve more and get 

the lifestyle they want.
What size business 
do you specialize 
in coaching?

I specialise in small 
businesses of 100 
employees or less.  
Though the main rea-

son for having a mentor 
is being open to change 

and the hard work that’s 
needed to succeed.

What industries have you 
coached?

I have coached a variety of industries but 
that’s what makes it exciting.

What do you do best? What 
someone does best is not the 
same as that in which they spe-
cialize.

Life gets in the way sometimes but having 
someone who can give you techniques and 
support to keep the business going is vital 
support.  Even on a daily basis you need to 
ensure you are utilising the day to its full 
advantage.
What additional skills besides 
coaching do you bring into play?

I bring my analytical skills that allows us 
to look at business improvements and make 
savings and more efficiency.

I also offer my productivity knowledge as 
I’ve had to learn to do more in less time and 
I live with illnesses.

I understand what’s it like to run a busi-
ness and how to avoid the pitfalls.

To me that’s a unique combination to get 
businesses succeeding.
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To date, we’ve 
upsold £16,425 worth 

of business to our own list 
- without spending a penny to 
find new customers. Genius!”
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